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Haskel’s centers of knowledge are the global stand

Haskel centers of knowledge are located in China, Singapore, UAE, France, the UK, and the USA.

Today’s oil and gas companies must drill deeper wells, meet rising hydrostatic pressure and leakage 
testing demands, and satisfy stringent manufacturing, product resupply, and environmental 
requirements. Haskel serves these companies through its centers of knowledge, a global network of 
rapid-response regional facilities in the Americas, Europe, and Asia. Pump Engineer spoke with Haskel’s 
Director of Sales, George Volk, about Haskel’s world leadership in hydrostatic pump testing.

By Sarah Schroer, Editor, Pump Engineer

The problem: Rising reservoir pressures 
and aging hydrostatic pumps
As oil and gas companies 
globally drill deeper 
wells, reservoir pressures 
have risen from a low of 
5,000 PSI to 10,000 PSI, 
then to 15,000 PSI, and 
now are headed for 
20,000 PSI and beyond. 
Aging hydrostatic pumps can’t always meet the 
new pressure demands; so hydrostatic testing must 

be conducted at 1 ½ times the required working 
pressure to ensure safety and prevent leakage. 

What’s more, 
when leakages 
occur, they must 
be repaired 
immediately. 
But it can be 
time-consuming 

and diffi cult to fi nd answers to problems that fi eld 
engineers and other personnel are trying to solve 
at remote drilling sites. 

“Three words embody the core 
of Haskel’s values as a company: “Precision. Performance. Confi dence.”
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dard for hydrostatic testing 

“There are many more pressure test applications 
and requirements in the basic manufacture of product 
in today’s industry, and in 
rebuilding and resupplying 
products,” says George Volk, 
Haskel’s Director of Sales. 
“You have to replace outdated 
hydrostatic pumps with 
state-of-the-art pumps that 
prevent leakages. Companies 
also need to upgrade their 
testing facilities because 
their equipment is often 
unable to record and provide 
documented readings/
results.”

The solution: Applying 65+ years of 
proven expertise
Haskel is uniquely qualifi ed to help pressure test 
aging hydrostatic pumps to ensure safety, reliability, 

and smoothly-run drilling operations. To address 
oil and gas industry challenges—as well as those 
faced by other industries Haskel serves—the 
company created its global centers of knowledge. 
These “centers” are branch offi ces and sales 
facilities that are staffed to provide immediate 
answers to questions that Haskel’s global network 
of customers ask.

Haskel is the global-leading designer and 
manufacturer of high-pressure generating 
equipment and controls, and has a strong track 
record delivering products known for quality, 
reliability, and performance—including solutions 
for leak and pressure testing applications. That 
expertise includes developing new systems for 
impulse testing, as well as various new kinds of 
leakage and pressure-testing equipment. 

As a key brand of Accudyne Industries—a global 
provider of precision-engineered, process-critical 
and technologically advanced fl ow control systems 
and industrial compressors—Haskel applies more 
than 65 years of experience to providing fi eld-
proven pumps, boosters and intensifi ers to a broad 
array of industries. 

“We’re in the pressure 
generation and 
containment business,” 
Volk says. “Our pumps 
are not primarily used for 
producing large fl ows, 
but rather for generating 
high pressure. And we’re 
ahead of the quality curve 
in terms of products, 
service, and testing for 
industries such as oil 
and gas.”

Global outreach through centers of 
knowledge
Haskel’s centers of knowledge, have expert 
technical personnel who can troubleshoot issues 

“Our centers of 
knowledge also allow “us to provide be  er service to our 

customers. What we do is deliver 
that customer in  macy – and we 
have become the most valued 
partner to our customers.”
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facing its global network of industrial equipment 
distributors, channel partners and systems 
integrators to meet specifi c testing requirements. 

“Our channel partners operate at a high level of 
technical sophistication,” Volk adds. “Our centers 
of knowledge give them peace of mind, because 
they know that they’ll always have ready access to 
help to resolve pressure testing issues in a timely 
manner, to prevent or correct leakages quickly.”

Local focus means better customer 
service
Though Haskel has long had a global focus, the 
attention it gives to smaller geographies allows its 
teams to be closer to its customers so that it can be 
more responsive on a regional scale. 

“Instead of being nine or 10 hours away from getting 
a valued customer an answer to a pressing problem, 
we provide answers much sooner,” says Volk. “All of 
our centers of knowledge have the same top-notch 
service, standards and trained personnel as our fi rst 
center started in Burbank, California.”

Haskel has dramatically increased its presence 
in key markets, such as the US Gulf Coast and the 
Midwest, Middle East, South America, and Asia. 
Teams of people at centers of knowledge in or 
near these locations all have the same knowledge 
and offer extremely responsive customer service, 
according to Volk. 

Continual technology improvement 
helps meet changing needs
Haskel applies its ethic of continual product 
development and technology improvement 
to develop new pressure testing systems and 
equipment, address changing customer needs and 
provide maximum safety and reliability.

Haskel’s products and their 
applications

Haskel Products:
  Pressure-Producing Pneuma  c Pumps: Liquid pumps, 

pump systems, and refrigerant pumps.
  Gas Boosters: Pneuma  c and hydraulic driven.
  Air Pressure Amplifi ers: Pneuma  c driven, along with 

Air Amplifi er Systems.
  System Components: Stainless steel check valves, air 

pilot switches, air operated release valves, regula  ng 
relief valves, hydraulic accumulators and gas 
receivers, fi lters, and plenum chambers.
  Hydroswage Heat Exchanger Tube Expansion 

Equipment

Applications of Haskel Products:
  Pressure Tes  ng: Nut torqueing, roller tensioning, 

clamping, cu   ng, press overload, brake applica  on, 
and valve actua  on.
  Gas Booster Applica  ons: Charging systems, 

hydrogen, oxygen and breathing air, and helium 
recovery.
  Hydraulic Driven Gas Booster Applica  ons: Fuel cell/

hydrogen, photovoltaic, semiconductor, specialty 
gases, gas assisted plas  c injec  on molding, isosta  c 
pressing, powder metallurgy, CO2 foaming of 
polystyrene, gas cylinder fi lling, hydraulic accumulator 
charging, oilfi eld high volume gas tes  ng, missile and 
satellite launch and guidance systems, component 
tes  ng, cu   ng, and welding.
  Air Amplifi er Applica  ons: Increase force on clamps 

and presses, increase speed on part ejec  on, forming, 
and cylinders, die cushions, pet blow molding, air 
drills, air tools, air starters, fi lter bag blow down, 
pressure tes  ng, valve actuators, and recharging 
breathing tanks.
  System Components Applica  ons: Liquid pump or 

gas booster, air drive controls (fi lter, regulator, ball 
valve), inlet/outlet liquid or gas fi lters, inlet/outlet air 
pilot switches, safety relief valve, inlet/outlet pressure 
gauges, accumulator, receiver, direc  onal control/
release valve, reservoir, check valve, and high 
pressure fi   ngs.

Haskel offers liquid pump Standard Systems for production 
and field testing the proof, leak, and burst aspects of hoses, 
cylinders, and valves
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“Our value statement and company philosophy 
reinforce a culture of customer intimacy,” Volk says. 
“These values refl ect our commitment to becoming 
our customer’s most valued partner.” 

These core values materially impact Haskel’s 
ability to offer responsive customer service. 
“Many of our markets are extremely demanding—
and that includes oil and gas,” adds Volk. 
“Nowadays, people can’t afford to wait for an 
answer. They need their problem solved now. Our 
centers of knowledge ensure that they get quick 
response, wherever their refi neries and drilling 
operations are located.”

Haskel product depth—A key 
differentiator
Volk points to the company’s product breadth as 
another key differentiator in the market, saying that 
the Haskel brand is stronger and more diverse—a 
direct refl ection of the company’s commitment to 
technology improvement. 

With its capability to safely pressurize a wide 
range of liquids and gases, Haskel pumps, 
boosters and intensifi ers deliver the highest level 
of quality, reliability and performance, says Volk. 
What’s more, Haskel’s comprehensive selection of 
products means customers get the right pump for 
the right application. Plus, every Haskel product 
is engineered to exceed expectations and is 
backed by a global network of highly-trained fi eld 
engineers and aftersales support. 

Satisfying new environmental 
regulations
To ensure that customers meet today’s more 
stringent environmental regulations, Haskel’s new 
pressure testing systems and equipment provide 
maximum safety and reliability. 

“A refi nery, for example, is responsible for every 
drop of rain that falls on its property, because they 
can’t let the rainwater wash off and contaminate the 
environment,” Volk points out. “That’s how critical 
it is to ensure that our products and service meet 
current regulations.”

Pumps and gas boosters for all types of 
applications
Haskel products are sold in both facilities and also 
on the service side. “When it comes to the testing 
side of the business, our products are principally 
sold in a facilities environment,” Volk says. 

Volk explains that pumps and gas boosters are 
not project specifi c. Haskel pumps can be used 
for helium leak testing, for example; and they are 
accredited to industry standards, including ISO 
and API. And Haskel’s global centers of knowledge 
ensure that all customers get the right expertise to 
keep their pumps operating or replace them when 
needed, wherever they operate.

“That commitment and outreach to our global 
customers is why Haskel continues to be the market 
leader,” Volk concludes.

QUICK FACTS: Haskel
Name: Haskel Interna  onal, Inc.
Founded: 1946

 To contact Haskel 
Interna  onal in Burbank, 
California:

Telephone: 1.818.843.4000 

Email: sales@haskel.com

Fax: 1.818.841.4291 

 Website: www.haskel.com
George Volk, Director of 
Sales, Haskel International


